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Bid strategy study of virtual enterprise

PEI Jing, WAN G D ing-w ei
School of Information Science and Engineering, Northeastern U niversity, Shenyang 110004, China

Abstractt How to make the bid strategy is an mportant problam in virtual enterprise under the
global competition market T he feasible scope of bid price is gotten through the static gan ing model

The profit factor isworked out by using the fuzzy comprehensive evaluation This paper presents a
dual comprison sequencing method to calculate thew eight of each characteristic during the evaluation
process Projects can be described by using some key characteristics This paper presents a fuzzy
comprehensive evaluation method to get the expert’s individual fuzzy preferred order to projects

A ccording to the requisition of satisfactory degree and the rule of the chegpest cost, the paper gives
out theoptimum bid time A nd also ssmekey rules, which mpact bid process greatly, are listed The
bid strategy of thispaper gives a nav way to increase the possibility of w inning bid
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profit factor



