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Abstract This paper investigates a canb ned aucton-bargan ngmodel n a setting where a buyer procures a
good/sewice fran one of themultple canpeting sellersw ith invisible effort The two-stage procurementmodel
is a sequen tialmechan isn consisting of an auction phase folbw ed by possb le baigan ng phase The analytical
results show, under synmetric nfomaton there exist the optmal quality and correspond ng effort to realize
the system’ s optinal performance and under asymmetric mfomatbn the b dldersw ill report the ir costs truth-
fully in the aucton stage In the bargainng stagew ith asymmetric infomatbn there exists aunqque equilibrr
um made up of re-decded price quality and effor; which mplanents albcation efficiency. The paper also
presents the critera accord ng to which the procurer dec des whether to bargain or keep the contact in auctbn

stage
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